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How to sell value, increase margins, make price irrelevant, win executive-level credibility, and create
competitive immunity.

Selling value is taking on a whole new meaning for sales professionals. Here's a proven process pros can use
to address their customer's pressing business issues, position themselves as strategic partners, and
recommend solutions that improve the way their customers do business.

In Beyond Selling Value, top sales consultants Mark Shonka and Dan Kosch share their proven process for
becoming a critical partner in their customers' success. From targeting the most promising prospects, to
bypassing the gatekeepers, to reaching the decision makers who are empowered to buy, and to closing the
deal with a powerful presentation, the authors impart their battle tested secrets to forging long term business
relationships.

For sales professionals tired of being beaten up on price, here is a new way to leverage their strengths,
elevate their sales game, and establish relationships with those who appreciate their value. Selling Power
magazine calls it "a detailed, street smart roadmap".
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From reader reviews:

Dorothy Waddell:

A lot of people always spent their own free time to vacation or go to the outside with them family or their
friend. Do you realize? Many a lot of people spent these people free time just watching TV, or even playing
video games all day long. If you would like try to find a new activity honestly, that is look different you can
read a new book. It is really fun for you. If you enjoy the book that you read you can spent 24 hours a day to
reading a book. The book Beyond Selling Value: A Proven Process to Avoid the Vendor Trap it is quite
good to read. There are a lot of people who recommended this book. They were enjoying reading this book.
Should you did not have enough space to deliver this book you can buy typically the e-book. You can m0ore
very easily to read this book from the smart phone. The price is not very costly but this book offers high
quality.

Maria Antoine:

Do you one of the book lovers? If so, do you ever feeling doubt if you find yourself in the book store?
Attempt to pick one book that you never know the inside because don't ascertain book by its deal with may
doesn't work this is difficult job because you are scared that the inside maybe not seeing that fantastic as in
the outside seem likes. Maybe you answer might be Beyond Selling Value: A Proven Process to Avoid the
Vendor Trap why because the wonderful cover that make you consider about the content will not disappoint
a person. The inside or content is fantastic as the outside or perhaps cover. Your reading 6th sense will
directly direct you to pick up this book.

Muriel Colvard:

In this period of time globalization it is important to someone to get information. The information will make
you to definitely understand the condition of the world. The health of the world makes the information
simpler to share. You can find a lot of sources to get information example: internet, newspapers, book, and
soon. You will observe that now, a lot of publisher this print many kinds of book. The book that
recommended to your account is Beyond Selling Value: A Proven Process to Avoid the Vendor Trap this
reserve consist a lot of the information from the condition of this world now. This specific book was
represented how can the world has grown up. The vocabulary styles that writer make usage of to explain it is
easy to understand. Often the writer made some research when he makes this book. Honestly, that is why this
book appropriate all of you.

Sandra McLean:

A lot of publication has printed but it is unique. You can get it by world wide web on social media. You can
choose the top book for you, science, comic, novel, or whatever through searching from it. It is named of
book Beyond Selling Value: A Proven Process to Avoid the Vendor Trap. You can add your knowledge by
it. Without leaving behind the printed book, it could possibly add your knowledge and make you happier to



read. It is most essential that, you must aware about book. It can bring you from one destination for a other
place.
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